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	Job Description:  Regional Sales Manager 

	Primary Function:

Responsible for total promotional product sales and productivity in sales region.  Includes all elements of account activity such as booked sales, prospecting, client retention and managing client/prospect/support team expectations.


	 Duties and Responsibilities


	· Achieve sales and margin objectives

· Manage client retention efforts and continuously build relationships

· Maintain sales productivity within our proprietary client relationship software
· Penetrate all existing accounts to grow business 

· Clearly communicate proactively with clients/prospects (written and verbal)

· Completely understand client business, how they go to market and all revenue streams

· Leverage current client relationships
Performance Criteria 
· Achieve sales and margin objectives

· Work efficiently with internal team

· Understand client business and objectives

· Completely embrace our sales technology platform
Education and Experience

· 3 to 5 years of successful and identifiable promotional products sales experience
· College degree
· Computer skills 

Location and Requirements

· Various field locations

· Routine travel
· Some lifting (up to 50 lbs
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